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April 8, 2026 
 

1. The Manager - Listing 
National Stock Exchange of India Limited 
(Scrip Code: NAUKRI) 
 

2. The Manager – Listing 
BSE Limited 
(Scrip Code: 532777) 
 

Dear Sir/Madam, 
 

Subject: Company Update for the Quarter and Financial Year ended March 31, 2026  
 

Please find below update of the Company for the quarter and financial year ended March 31, 2026: 
 

Standalone billings during the quarter and the financial year ended March 31, 2026 and the corresponding 
quarter and financial year for the previous year are as below: 

          (Rs. in Crore) 
3 months ended 
March 31, 2026 

3 months ended 
March 31, 2025 

Financial year ended 
March 31, 2026 

Financial year ended 
March 31, 2025 

₹1057.1 ₹983.8 ₹3177.5 ₹2881.7 
 

Further, segment-wise breakup for the above numbers is as below: 
                           (Rs. in Crore) 

Business Segment 3 months ended 
March 31, 2026 

3 months ended 
March 31, 2025 

Financial Year ended 
March 31, 2026 

Financial ended 
March 31, 2025 

Recruitment 
Solutions 

₹810.7 ₹740.3 ₹2374.3 ₹2157.7 

99acres  ₹162.8 ₹159.8 ₹497.1 ₹450.7 

Jeevansathi ₹38.6 ₹31.9 ₹142.4 ₹110.9 
Shiksha ₹45.1 ₹51.8 ₹163.7 ₹162.4 

 

The above unaudited numbers for the quarter and financial year ended March 31, 2026 are being released 
ahead of the official announcement of the financial results for the said period and is subject to review and 
approval by the Audit Committee, Board of Directors and Statutory Auditors of the Company.  
 

Key performance highlights for the quarter and financial year ended March 31, 2026, are set out in 
Annexure 1. 
 

This is for your information and records. 
 

Yours faithfully, 
 

For Info Edge (India) Limited 
 
 
Jaya Bhatia 
Company Secretary & Compliance Officer 
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Annexure 1: Q4FY26 and FY26 Billings Highlights 

 
Billings Summary: 
(All figures in Rs. crores) 
  Q4FY26 Q4FY25 % Change  FY26 FY25 % Change 
Recruitment Solutions 810.7 740.3 9.5%  2,374.3 2,157.7 10.0% 
99acres 162.8 159.8 1.9%  497.1 450.7 10.3% 
Jeevansathi 38.6 31.9 20.9%  142.4 110.9 28.5% 
Shiksha 45.1 51.8 -13.0%  163.7 162.4 0.8% 
Info Edge - Standalone 1,057.1 983.8 7.4%  3,177.5 2,881.7 10.3% 
 
 
Key highlights for the quarter and the financial year: 
 
Recruitment Solutions: 
 The business witnessed 9.5% YoY growth in Q4, broadly in line with the full-year average YoY growth 

of 10.0%, and despite a relatively higher base of 18.4% YoY growth in the same quarter last year.  

 Growth moderated due to a combination of broader macroeconomic uncertainty and external 
geopolitical headwinds, which had a direct bearing on the Naukri Gulf business. This segment had 
otherwise delivered strong growth of ~20% YoY through the first nine months of the year.  

 These factors also had some bearing on billings of the Recruitment India B2B business in this quarter.  
 

99acres: 
 The business continues to strengthen its position in web traffic time-share, with Jan+Feb’26 share 

growing to 49% from 46% in the previous quarter (SimilarWeb). 

 99acres has also established leadership in app traffic time-share, commanding 53% of overall app 
traffic and 66% of iOS app traffic time-share in Jan+Feb’26 (SimilarWeb). 

 The Company undertook changes in the sales organisation during the quarter, reinforced adherence to 
defined policies and refined certain key processes to strengthen the foundation for sustained long-term 
growth. These steps led to a transitional impact on Q4 billings. Following these changes, the Company 
expects to build on its traffic and market leadership, with an improved growth trajectory in FY27. 

 
Jeevansathi & Shiksha: 
 Jeevansathi maintained its 20%+ YoY growth trajectory in Q4, with full-year YoY growth of 28.5%, 

demonstrating continued growth in the matchmaking segment.  

 Shiksha has seen pressure on traffic and revenues as AI-driven search increasingly addresses user 
queries directly, reducing search referrals to the platform. The business is actively pivoting its model 
and introducing new offerings to reduce dependence on search – a transition that is expected to play 
out over the medium term as the new initiatives gain scale. 
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